
 

Selling & Buying Guide 



 
 

Our Selling Brand 
Trusted Performance  Proven Results  24/7 Communication  

 

1st Step: Let’s Tour Your House 



 

Proven Performance 
Over 2 Billion Sales 

 

Proven Results 
Over 14,000 Transactions Closed 

 With 

Trained Experts 
Mentor Training Program Graduates 

Realtor Professionals 



 

 

Custom Marketing 

24/7 Communication 

Ongoing Feedback 

Our Goal: SOLD! 

 

Countdown  
to CLOSING 
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SELLING Custom Features & ReSale Values 

 

STAGING to SELL 



 

 
 

Marketing Mastery 

PROVEN Selling Plan 



 

 

Custom Marketing  
 

 
 

SELLING 
Custom  

Features 
& ReSale 

Values 
 

MOBILE 
Marketing 

 
Marketing 
Property 

Description  
Formula 

 
COPY RIGHT 
Marketing     
Generates 

Offers 
 

TRADE MARK 
 Photo 

Marketing 
 

PROFESSIONAL 

Flyers      
 

24/7 
Marketing 

 

PROVEN 
RESULTS 

Advertising Advantage 

 
 
 

ADVERTISE 
To Billions 

 
Map/Area 

Information    

 
 School 

Information 

 
Local 

Area Info. 
 

24/7  
  Multiple 

Listing  
Service 

World Wide 

 
SUPERIOR 
Marketing 

Photos 
 

STAGING 
to Sell 

Consultation 
 

BUYER 
 Generation  

Website 
      

 
 
 
 



 

 

Star Marketing 

SnyderStategy.net 

SnyderStrategy.net 



 

MLS Marketing Description Formula  
Front to Back: Customized Features & ReSale Values  



 
 

Showing Services 

Immediate Communication 

 

 

Receive a Call/Text for Approval 
Immediate Showing Notifications 

 

Informed of Time, Date and Realtor 
Know who is showing Your House 

 

24/7: Always be Informed of Activity  
Receive Email Confirmations 



 

~Comparative Market Analysis~ 
Active, Pended, Sold & Expireds 

 
Days on 
Market 

 

Location 
Area 

 

Appraisal     
 

 Condition 
Repairs 

 
School      

Information 
 

Let’s REVIEW:  

Pricing it Right 

Your Comparative Market Analysis 
Estimated Net Proceeds 
Expenses & Profits 
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Estimated Net Proceeds:  
• Provided with Listing Contract & Price Adjustments 
• Provided with Purchase Agreement & Counter Offers 
• Provided Upon Request by Client at any time 

Purchase Agreement (s) & Counter Offers (s)  
• Detailed Review of Options  
• Negotiating Best Offer 
• Protecting Your Investment 

Inspection 
• Understanding the Difference between Cosmetic vs Habitable 
• Knowing critical items to repair for any potential Buyers 
• Writing Contracts for Your Protection 

Closing:  
• Review HUD Statement 
• Provide Estimated Net Proceeds 
• Realtor present at Closing 

    Congratulations! 



    

  Clients # 1 Priority  

Striving for EXCELLENCE 

 

Dedicated to 
Helping our 

Clients Achieve 
their Financial Goals 

  Clients Praises: 
 

Very responsive to all requests. Very knowledgeable of the area’s market 
$500,000 Sale 

From one meeting we could see how much trained expertise in selling & buying  
$350,000  &  $650,000 Sales 

Our agent is outstanding and addressed everyone of my concerns 
$450,00 Sale 

Our Agent did an awesome job holding my hand and promptly answering 
$290,000 Sale 

I was a first time home seller, our agent did an awesome job answering my questions 
$285,000 Sale 

Wow, Our agent took the time to manage two deals and close on time. Very Impressive 
$355,000 & $785,000 Sales 



 

Strategic Buying Plan 

ReSale Value Research # 1  Priority 

Trusted Performance Proven Results 24/7 Communication  
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Buying Your Dream House 

Strategic Research = ReSale Value 



 
 

Buyer’s Advantage 

 

Trusted Performance with Lenders 



 

 
 

MLS Research  
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Custom Features & Resale Values = FUTURE PROFITS  
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Receive  Newest MLS Listings  

                                    Immediate  
                              Notifications 



 
 
 

Comparative Market Analysis 
True Value of Your House 

ReSale Value Research 

 

Choosing a Neighborhood 
Bricks and boards may determine the cost of a home, but a 

Neighborhood determines value 
 

Picking the right home 
Your new house has to feel right—emotions aside,  

It has to work right for you 
 

Floor Plan Evaluation—Basement to Attic 
Will future buyers want to buy this house 



 

 

 

We are Dedicated to Helping 

Our Clients achieve their 

Financial Investment Goals 

—–— REAL ESTATE —–— 

SnyderStrategy.net 


